Device briefs  by unknown
News Update 
Mixed results for US device makers 
A case in point is 
TriQuint Semiconductor 
Inc (Hillsboro, OR) which 
suffered a net loss of 
US$12.3 million for its 
frost quarter, which ended 
31 March, even though it 
posted record revenues of 
$23.7 milli0n.A significant 
factor in both numbers 
was its recent acquisition 
of the MMIC business 
from Raytheon TI Systems, 
which made a signilicant 
contribution to the 41% 
increase in revenues on 
a year earlier as well as 
bringing with it one-time 
charges of $8.8 million. 
Two other factors, howev- 
er, also contributed to the 
loss: charges of $1.4 mil- 
lion related to the settle- 
ment of a lawsuit filed in 
1994 and unexpected 
difficulties in the transi- 
tion from its old wafer 
fabrication facility in 
Beaverton, OR, to its new 
site in Hillsboro. The lat- 
ter resulted in revenues 
which were approxi- 
mately 4% below expec- 
tations and a net loss of 
approximately $2.1 mil- 
lion from operations. 
Sharp says. “In addition, I 
am very happy to report 
that demand for our prod- 
ucts continues to be 
strong and that integra- 
tion of our new operation 
in Texas, the acquired 
MMIC business, is pro 
gressing extremely well 
with performance ahead 
of our expectations.” 
At RF Micro Devices 
Inc (RFMD) in Greens- 
boro, NC, a packaging 
problem was the root 
cause of a $3.486 million 
net loss for the compa- 
ny’s fourth quarter, which 
ended 3 1 March.The prob 
lem resulted in a one-time 
revenue reduction and in- 
ventory writedown to 
talling $4.353 million. 
RFMD says the problem 
has been corrected and 
that current products 
have been tested exten- 
sively, by both itself and 
the customer involved, 
and have shown no signs 
of the problem. 
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After those difficulties, 
Steven J. Sharp, TriQuint’s 
chairman, president and 
CEO, says the road ahead 
is now much clearer.“The 
completion of our move 
to Hillsboro and the set- 
tlement of the class 
action lawsuit remove 
two major uncertainties,” 
RFMD’s net revenues 
for the quarter, after tak- 
ing into account the 
$2.853 million mvenue te- 
duction, were $12.634 mil- 
lion, an increase of 38% 
over the year earlier peri- 
od. GaAs HBT revenues 
comprised 81.5% of total 
revenues, while sales of 
Si-based products amoun- 
ted to 14.1% of total rev- 
enues. The $1.78 1 million 
of Si-based products rep- 
resented a 299% increase 
over a year earlier and 
highlight the company’s 
expansion in this area. 
If the packaging prob 
lems are excluded, RFMD’s 
gross profit margin would 
have been 35.4%, com- 
pared to 47.0% for the 
DESPITE good market 
growth, US GaAs device 
manufacturers posted 
mixed results for the first 
few months of 1998 with 
a variety of factors emerg- 
ing to hamper their fman- 
cial performance. 
corresponding period in 
fiscal 1997.The company 
says the decrease was 
primarily due to contin- 
ued price pressures asso- 
ciated with high volume 
contracts and fluctua- 
tions in test yields for 
products in early stages 
of production. 
“Demand for our GaAs 
HBT products remained 
high during the fourth 
quarter: says David 
Norbury, RFMD’s presi- 
dent and CEO. “Although 
our GaAs HBT wafer sup 
plier has continued to in- 
crease its capacity, we 
have had difBculty meet- 
ing customer demands. 
For this reason, we are 
pleased that our own 
GaAs HBT wafer manufac- 
turing facility remains 
ahead of schedule. We 
have produced fully speci- 
fication-compliant prod- 
ucts that are now under- 
going rigorous qualilication 
testing by both RFMD and 
a key customer Once 
this testing is completed, 
which is expected this 
summer, commercial out- 
put should begin. We an- 
ticipate that our new facili- 
ty will allow us to 
signiticantly expand total 
capacity, improve gross 
margins and shorten cycle 
time I’ 
Anadigics Inc ofwarren, 
NJ, meanwhile, reported 
net sales of $18.8 million 
and a net loss of $1.1 mil- 
lion for its 1998 first quar- 
ter, which ended 29 
March.The result included 
a non-recurring charge of 
$1.1 million related to a 
workforce reduction. 
The sales result repre- 
sented a 18% fall on the 
same period in 1997, 
primarily reflecting a 
significant decrease in 
sales of ICs for cellular 
and personal communi- 
cation services (PCS) 
wireless applications. 
Sales of ICs for fibre op- 
tic communications in- 
creased 32% over the 
prior year quarter, while 
CATV integrated circuit 
sales were essentially 
unchanged from the 
Brst quarter of 1997. 
The gross profit for 
the quarter was $6.7 
million which included 
a $1 million charge for 
obsolete inventory relat- 
ed to end of life prod- 
ucts. The first quarter 
1997 gross profit was 
$10.5 million. Gross 
margin for the quarter 
was 35.8%, compared to 
46.1% in the first quar- 
ter of 1997. 
Better news came 
from Vitesse Semicon- 
ductor Cot-p (Camarillo, 
CA) which reported 
record revenues and net 
income for the second 
quarter of fiscal 1998, 
which ended 31 March. 
Revenues for the period 
were $40.2 million, an 
increase of 64% over the 
year earlier period and 
16% up on the first quar- 
ter of fiscal 1998. 
Included in the revenue 
was approximately $1 .O 
million in sales from the 
first shipments out of 
Vitesse’s Colorado 
Springs facility. 
Net income for the 
second quarter of fiscal 
1998 was $12.1 million, 
compared with $7.8 mil- 
lion in the second quar- 
ter of fiscal 1997. 
